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This document has been prepared by Chenavari Investment Managers for
information and educational purposes only. It is intended to provide general
insights on the investment theme discussed and does not constitute investment
advice, an offer, or a solicitation to buy or sell any financial product.

The views and opinions expressed are those of the authors at the date of
publication and may change without notice. Although the information contained
herein is derived from sources believed to be reliable, Chenavari Investment
Managers does not guarantee its accuracy or completeness.

This document may not be reproduced or distributed without the prior written
consent of Chenavari Investment Managers.
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Chenavari Underwriting Approach

Executive Summary

Chenavari Investment Managers is engaged in offering investors co-
investment opportunities leveraging on the large origination capabilities
of the firm in alternative fixed income. As part of the development of
the firm’s Co-Investment Platform, Chenavari considered it timely to
highlight the rationale behind its focus on specific segments of the credit
markets (specialty finance private credit as opposed to unitranche
corporate private credit for example, and what investors could expect
from Chenavari offering as a consequence).

The intention of this white paper is not merely to describe strategies in
which the Firm operates, but more broadly to highlight the rationale of
why Chenavari chooses to originate private credit in specific parts of the
credit markets and to explain the structural forces that, in Chenavari’s
view, create durable excess-spread. This defines Chenavari’s approach
to underwriting, origination partnership and sound capital deployment
in attractive risk-adjusted investment strategies. To make these
dynamics accessible, the paper is organised from two complementary
angles:

* The borrower lens, outlining the needs and characteristics of
corporate, consumer and real-asset borrowers;

* The origination-channel lens, illustrating how different channels
shape mispricing, data depth, structure and persistence of
opportunity.

©2026 Chenavari all rights reserved
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Since the Global Financial Crisis, Chenavari has
focused on credit market segments where
structural inefficiencies create durable excess
spread.

Rather than trading short-term technical
dislocations, the Firm targets long-term
fundamental value shaped by regulatory change,
bank capital constraints, and the structural retreat
of traditional lenders. Banks’ post-crisis capital
regimes have fundamentally reshaped their
willingness to hold corporate, consumer, and real-
asset exposures.

Chenavari’s investment strategy has evolved in
parallel, partnering with banks in specific areas
where they either withdraw or retrench due to
increasing capital constraints.

Consequently, Chenavari seeks to capture the risk-
adjusted returns created by this shift.

Chenavari

> Avoid missing attractive investment

> Ensure completion of sizable Investment
opportunities

> Dilute allocation and reduce concentration
from the Firm’s investment solutions

e

opportunities during periods with large pipeline

Chenavari’ s Co-Investment Platform extends most
of these specific investment opportunities to its
funds’ investors and to investors not yet invested
in its funds but interested to draw on Chenavari
expertise in:

e Bank-originated risk-sharing transactions (also
called Significant Risk Transfer - SRT)

e Specialty Finance portfolios

* Private asset-backed credit

Across corporate credit, consumer finance, and
real-asset financing, Chenavari differentiates itself
through longstanding bank and credit originators
relationships. With a rigorous underwriting,
disciplined relative-value allocation between
public and private markets, Chenavari provides a
transparent, co-aligned access to these
institutional themes, aiming to offer structurally
attractive, cycle-resilient yield.

Co-Investor

> Benefit from Chenavari’s sourcing
capabilities

> Lower fees will result in higher net returns

> Greater investment flexibility

> Deal Level due diligence

Source: Chenavari Co-Invest Platform material

©2026 Chenavari all rights reserved



Investment Philosophy

Chenavari seeks to grasp
return streams that arise
when  regulatory capital,
liquidity, or accounting
treatment distort the pricing
of fundamentally sound credit

White Paper: Structural Credit: Where Constraints Create Return

Discipline Over Cycles

Chenavari remains cycle-aware,
maintaining underwriting
discipline in expansionary
periods and deploying capital
selectively during periods of
stress, when bank pullbacks and

Partnership,
Not Competition

Rather than compete with
bank balance-sheet lending,
Chenavari partners with
banks through structured
risk transfers and capital-
efficient funding solutions

risk. liquidity gaps may create including SRT.

increased opportunities.
The Firm focuses on assets This

with robust fundamentals, recurring deal flow, granular
excess spread driven by data access, and the ability
structure rather than to capture fundamentally
borrower deterioration, and sound risk that is structurally
risk/return profiles that can “mispriced”, including a
be rigorously modelled and return premium which is
stress-tested across full credit paid by regulated financial
cycles. institutions to achieve

enhanced capital efficiency.

alignment  creates

Strategic partnerships with credit originators
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Corporate Credit

The corporate credit landscape has undergone a profound transformation since 2008. Post-crisis
regulatory reforms, notably Basel Il and IV, required banks to hold greater capital against corporate
exposures and reduce balance-sheet intensity. Consequently, many banks are increasingly evolving

from being long-term holders of credit risk to acting primarily as originators and distributors.

This structural evolution has created a persistent opportunity set for credit investors such as
Chenavari Investment Managers. However, the Chenavari approach has never been to compete with
banks, but to align with their origination capabilities and participate where balance-sheet constraints,
not credit weakness, drive the release of risk. Through extensive, long-standing relationships with
leading European and UK banks, as well as credit originators with long track-records Chenavari seeks
to access portfolios characterised by consistent underwriting standards and performance data that
spans multiple credit cycles.

Structural Decline in Bank Lending to Non-Financial Corporates (2007-2025)
Regulatory capital requirements and balance-sheet optimisation have structurally reduced banks’
exposure to corporate lending, creating persistent demand for risk-transfer solutions

Euro Banks NFC Loans/Total assets

27.00%
20.97% 20.9%

In 2025 Loans and
advances to non-financial
Corporations on Euro
Banks’ total assets only
represent c.21% and
continues to fall.

2007* 2017 2025

21.94%

*Chenavari estimates

Alternative Fixed Income Specialists in European Markets

LIQUID CREDIT $1.4bn $1.4bn PRIVATE CREDIT
» ABS &CLO ) S Granular Loan Portfolios
» Corporate HY Bonds » Portfolio Acquisitions
» Financial Bonds » Credit Origination (Specialty Finance)
» Credit Indices & Credit » Regulatory capital
Options

Asset-Backed Loans

$3.1bn )
» Real Assets Credit

LEVERAGED FINANCE

» Leveraged Loans

» CLO Management

Source: ECB Data Portal, Chenavari Investment Managers
7 ©2026 Chenavari all rights reserved



White Paper: Structural Credit: Where Constraints Create Return

A LARGE CORPORATE CREDIT

Large-cap borrowers typically have access to multiple funding channels, including bank revolvers and
deposit relationships, syndicated loans, and public bond markets. When liquidity is abundant, these
companies can issue broadly syndicated loans or bonds at tight spreads. However, during periods of
volatility, when the syndicated bond market slows and CLO issuance contracts as investors demand
higher risk premia, borrowers increasingly turn to private credit provided by banks or alternative direct
lenders. In such environments, private credit and SRT (significant risk transfer) structures become
particularly relevant.

Over the last five years, alternative direct lenders have gained significant market share, supported by
the surge in large-volume opportunities during the Covid period. While banks have remained bound by
more rules-based, standardised approaches to origination, alternative lenders have offered more
bespoke financing solutions, underpinned by active covenant management and closer borrower
monitoring.

. BDCs
Interval Funds

M Leveraged Loans High Yield M Private Credit s Other (NTRs, tender offer funds)

$400
$5000
$4500 s278 $299
$4000 $300
$3500 $177 20% 5-year CAGR $227
$3000
$2500 $200
121 $134 $13
$2000 $111 $115 9
| $3108 |
$1500 $100
$1000
$14T
1
0
2010 2024 2016 2017 2018 2019 2020 2021 2022 2023

Chenavari invests in Corporate Credit across these funding channels through:

* Bank-originated SRT transactions, including those referencing large corporate “key clients
of the bank” portfolios, SME & Mid-Cap portfolios or revolving credit facilities (RCFs) with
conservative attachment points.

* Broadly syndicated loans, managed through Chenavari’s CLO platform; and

* Selective bond and CDS positions in the hedge-fund strategies for tactical relative value.

The Firm’s multi asset strategy evaluates relative value across these instruments, seeking the
highest projected excess spread for a given level of structural protection and financing
stability.

Source: Preqin, ICE Data Indices LLC

8 ©2026 Chenavari all rights reserved
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OUTLOOK - Corporate Credit

While there has been some well-timed and effective direct lending activity from alternative providers,
Chenavari believes that loans originated by banks continue to offer a more predictable and sustainable
source of excess spread. The credit cycle appears to be at an inflection point, with increasing signs of stress
among lower-rated borrowers in the B/CCC segment. In Europe, it is expected that pre-insolvency protection
frameworks will become more prevalent for over-levered and liquidity-constrained companies, a trend that
may reduce the practical value of certain lender protections and covenants.

In this context, SRT transactions provide exposure to higher-quality, bank-originated BBB/BB-rated credits,
offering term leverage across diversified portfolios. Although spreads on SRTs have obviously tightened from
their highs in their long-term range, this exposure continues to deliver reliable, resilient returns.

Outside private credit, Chenavari also finds selective value in synthetic equity tranches, where prudent
position sizing and maintaining capacity to scale exposure during market dislocations remain essential to
capturing future opportunities.

Dispersion in Single-B CLO Reset Spreads Reflects Growing Credit Differentiation

Increasing spread dispersion highlights the importance of issuer selection and structural positioning as
the credit cycle matures.

Single B spread dispersion in CLO resets
1000
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700
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Source: CreditSights — Fitch Solutions
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B/ MID-MARKET BORROWERS

The European mid-market and SME segments form the backbone of the real economy, representing the
majority of employment and GDP across the continent. Yet, paradoxically, they also face the greatest
financing friction in accessing finance. While large corporates benefit from diversified access to capital
markets, smaller borrowers remain reliant on local banks whose lending capacity is constrained by
regulatory capital and risk-weighting requirements. For these banks, maintaining SME relationships
remains both commercially and politically vital but increasingly capital-intensive.

That tension has created a persistent structural spread that Chenavari has aimed to capture for over a
decade. The mid-corporate segment (typically companies with €50 — 500 million in turnover) occupies a
transitional zone between syndicated liquidity and local-relationship banking. In Europe this space has
become fertile ground for significant risk transfer (SRT) transactions and hybrid funding solutions.

Chenavari’s expertise in this market was tested during the South European sovereign-stress period, when
banks required capital relief to sustain lending. The Firm’s investment teams apply rigorous analysis to
underwrite the bank underwriting machine, examining internal bank ratings, loan-level performance, and
geographic exposures to distinguish true credit risk from regulatory capital inflation.

These investments have historically delivered consistent returns for Chenavari funds.

Growth of Private Credit and Distressed Assets in Europe

The expansion of private credit has increased capital availability but also compressed returns in

commoditised segments, reinforcing the need for selective, structure-driven strategies.

$2,500
$23T

$2,000

500

$1000
- I I I I

$ 2015 2016 2017 2018 2019 2020 2021 2022 2023 2024 202SE 2026E 2027E 2028E
m Direct Lending ~ w Distressed Debt  w Mezzanine  m Debt Other

L
=

% Billions

(=]

Source: PitchBook
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C/SME & EQUIPMENT LEASING
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At the smaller end of the spectrum, SMEs remain largely bank-financed, supported by long-term local
relationships. While alternative SME lenders have emerged, they often face volatile funding conditions
and must demonstrate performance before securitisation becomes viable.

opportunistically with specialised originators.

Rating Migrations:

Chenavari’s analysis of internal rating migrations shows
that banks internally rate SMEs with a high degree of
accuracy, comparable to ‘big 3’ ratings for large
corporates. Beyond traditional term loans, SMEs
frequently access finance through equipment leasing, a
segment Chenavari finds structurally resilient. Leasing
businesses with manufacturer or vendor relationships
possess natural advantages:

* They control origination through exclusive distribution
contracts.

* They have established repossession and remarketing
channels, enhancing recovery values.

* Their customers typically continue lease payments
during restructuring to maintain business continuity.

To contextualise this, the Firm compares realised defaults
for bank-internal SME ratings with equivalently rated
public large-cap credits.

©2026 Chenavari all rights reserved

Chenavari typically favours SRT exposure to bank-originated SME portfolios but also collaborates

SME lending is inherently relationship-driven: banks possess an informational advantage built on years of
cash-flow monitoring and close interaction with management teams. Borrowers, in turn, demonstrate
strong loyalty and low refinancing turnover. Chenavari views this as an information premium, a structural
advantage to align with, rather than a market inefficiency to arbitrage. Through SRTs and partnerships
with banks, the Firm gains access to portfolios underpinned by disciplined underwriting and long
performance histories, and we compare to the performance of public market instruments.

Comparing realised defaults across S&P-
rated (BB & BB+) large corporates to
equivalent Iberian bank internally rated
SME (4)

Source: Chenavari. We analyse the realised
transition matrices of banks by compounding
the long-run average matrix and calculating the
resultant implied default curves.
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Post-COVID insolvency In many European jurisdictions, post-COVID insolvency reforms
reforms have further have further strengthened the defensibility of equipment-backed
strengthened the lending, improving recovery predictability.

defensibility of equipment-

backed lending Chenavari’s experience in this segment complements its SME loan

exposure, adding diversification through shorter-duration, asset-
backed collateral that exhibits lower correlation with broader
corporate credit cycles.

Chenavari’s exposure to SME is not limited to SRTs.

The Firm has also pursued selective opportunities alongside
alternative lenders. For instance, during the COVID-era CBILS
programme in the UK, where partial government -capital
guarantees significantly reduced expected loss severity by 4x,
Chenavari partnered with a specialist UK SME lender and swiftly
capitalised on this policy-driven dislocation, achieving a highly
asymmetric risk-return profile.

THE SRT OPPORTUNITY

Mid-market and SME exposures lend themselves naturally to significant-risk-transfer (SRT) structures.
Under Basel frameworks, these transactions allow banks to achieve regulatory capital relief while
maintaining servicing responsibilities and client relationships. For investors, SRTs provide access to
granular, well-diversified credit portfolios at attractive, risk-adjusted yields.

Chenavari has executed SRT transactions across a wide range of European counterparties, from large
universal banks to regional lenders and through multiple economic cycles.

The Firm’s due diligence process combines detailed loan-level data validation, internal-rating calibration,
and macro stress testing to model portfolio performance across diverse economic scenarios, ensuring a
disciplined, data-driven approach to capturing structural value in this resilient segment of the credit
market.

©2026 Chenavari all rights reserved



Consumer finance in Europe is highly fragmented, with country-
& specific legal, regulatory and funding frameworks potentially creating
distinct profitability and risk profiles.

Source: lan Dzuk

Chenavari originates specialty finance credit portfolios in several of the more structurally
attractive niches, including Italian CQS, Irish Buy-to-Let mortgage and UK evolving auto-finance
sector, where structure, enforceability and aligned originator capability combine.

More broadly, several European jurisdictions feature specific regulatory constructs, from France’s
regulated revolving credit and the Dutch NHG-guaranteed mortgage system to Danish covered-
bond-funded housing finance and Nordic leasing supported by efficient repossession law, each
shaping return dynamics through policy rather than borrower weakness. These niche segments
(Specialty Finance) demand expertise that extends beyond capital, including legal, data, servicing
and recovery insight.

Chenavari leverages multi-jurisdictional experience to partner with specialist originators, enabling
scalable platforms while maintaining rigorous asset-level underwriting and structural protection.

The Shifting Role of Banks:

Banks remain key participants in consumer finance, but their competitiveness is cyclical. When
rates rise, deposit margins widen, enabling banks to lend more aggressively and compress
spreads. Conversely, when rates fall or balance-sheet costs increase, banks often retrench, leaving
attractive niches underserved. During these contraction phases, alternative lenders, typically
supported by private capital, emerge, often bringing new technologies to the underwriting
process. This dynamics provides Chenavari with a recurring opportunity to deploy capital not in
competition with banks but complementary to their cyclical withdrawal.

13 ©2026 Chenavari all rights reserved
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Alternative Lenders and the ABS Channel:

Mature non-bank lenders tend to rely on asset-
backed securitisation (ABS) as their primary
funding tool. ABS is regulatory-friendly, offering
transparency, standardisation, and favourable
capital treatment for investors. Chenavari has
extensive experience across this space, both as an
investor in public ABS notes and as a structuring
partner to originators preparing for their first
securitisation issues.

The Firm’s typical focus is on mezzanine or excess-
spread tranches, which take advantage of good
quality assets that are financed efficiently by the
ABS debt and capture value from high-quality
assets financed efficiently through ABS debt.
Chenavari also participates in private warehouse
ramp-ups, using securitisation as a planned exit
route. Chenavari’s role often extends beyond
capital provision: helping young lenders optimise
origination data, risk segmentation, and capital
structures in anticipation of scaling into the
securitised market. This approach aligns with the
Firm’s broader strategy of supporting asset growth
while shaping future funding access.

Technology and Risk Differentiation:

A defining feature of the current consumer
finance landscape is the integration of data
science and open banking. Lenders leveraging Al
and real-time income verification tools can
underwrite risk with unprecedented precision,
driving down default variability. Chenavari closely

tracks such  platforms, assessing where
technological advantage translates into
measurable credit performance rather than

marketing claims.

Opportunistic Public-Market Exposure:

Whilst the majority of Chenavari’'s consumer
exposure is through private channels or originator
partnerships, the Firm also invests
opportunistically in public ABS markets. Periods of
market volatility often see indiscriminate spread
widening across tranches with very different
Chenavari’s  structured-credit
teams use these moments to acquire high-quality,
seasoned portfolios at attractive entry points,
particularly residual or excess-spread notes that
benefit from conservative structures and
amortisation.

fundamentals.

Ed Smalley - Chief Co-Investments Officer & Head of Investment Solutions

“Technology and data are improving the ability to underwrite consumer

credit accurately; consumers are now more predictable than SMEs.”

Example: Tech-Enabled UK Auto Lender (Warehouse & Mezzanine Exposure)

Chenavari provided mezzanine and repo financing against junior and subordinated notes in a private UK auto-
loan warehouse for a fast-growing, institutionally backed direct-to-consumer lender. Since 2022, the
originator has surpassed £140m in cumulative originations, with a live book of c. £90m, sourced through a

mobile-first platform and comparison-site distribution. The repo structure provides risk mitigation through
recourse and enhanced control, mitigating the adverse selection risks typical in forward-flow models. Portfolio
performance has been robust, with historical defaults of ~¥4% and expected lifetime losses of 2 —2.25%, well
below the wider UK auto-finance market.

14

Source: https://www.carmoola.co.uk/news/carmoola-secures-300m-abs-debt-facility

©2026 Chenavari all rights reserved



4 Real Asset Financing

The Structural Role of Banks

The Rise of Insurance Collaboration
Real Estate Lending

Vessel and Transportation Finance

Structured Lending, Tangible Collateral, and Institutional Capital

Chenavari has been originating real asset finance since 2011, with a track record spanning a wide
range of asset classes. The firm’s underwriting approach places strong emphasis on the value,

enforceability, and tangibility of the underlying assets.

Across sectors such as real estate, transport, and infrastructure-linked lending, Chenavari’s focus is
not on taking directional property risk, but on identifying opportunities created by misaligned capital
structures and regulatory inefficiencies among banks, insurers, and private credit providers. In this
space, Chenavari acts both as an investor and a structuring partner, designing transactions that aim
to deliver value to borrowers, enhance balance sheet efficiency for banks, and generate attractive

risk-adjusted yield for institutional investors.

©2026 Chenavari all rights reserved
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A THE STRUCTURAL ROLE OF BANKS

Banks continue to dominate vanilla real-estate and asset-backed lending, especially where
origination can be programmatic and processed at scale. However, regulatory capital
requirements and risk-weighted constraints restrict their ability to lend beyond low-LTV,
income-stabilised assets. This creates a structural gap in mezzanine, bridge, and transitional
lending, segments that demand specialist underwriting, tailored documentation, and flexible
capital solutions.

Rather than competing with banks, Chenavari typically partners with them:

¢ Providing incremental leverage at the mezzanine or preferred equity level;

¢ Co-structuring senior/mezzanine packages to match borrower requirements; and
e Taking on exposures that are complex or too capital-intensive for banks to retain.

This collaborative model allows banks to maintain client relationships while Chenavari earns
any complexity and structural premium.

Ed S i & He ent Solutions

Source: Getty Images

©2026 Chenavari all rights reserved 16
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B/ THE RISE OF INSURANCE COLLABORATION

17

Over the past decade, insurance companies have
become pivotal providers of long-term credit
capital. Their investment needs, however, differ
fundamentally from those of banks: insurers seek
predictable, long-duration, fixed-coupon assets
that align with their liability profiles under
Solvency II.

For many real-asset loans, this creates an ideal
alignment between Chenavari’s origination and
structuring expertise and the insurers’ liability-
driven investment mandates.

Chenavari designs financing packages that aim to
satisfy both the borrower’s flexibility needs and
the insurer’s stringent investment criteria. This
may involve combining floating-rate senior or
mezzanine debt with synthetic overlays, credit
mitigation, or tranched participations, creating a
risk-return profile tailored to both sides of the
transaction.

Through these partnerships, Chenavari helps
broaden the capital base available to the real
economy, ensuring that sound projects receive
efficient financing even when bank balance sheets

are constrained.

60%

Share of US life insurers’ bond
portfolio dedicated to

C/ REAL ESTATE LENDING

Chenavari has a long history in European real
estate lending, ranging from transitional senior
loans to subordinated positions in development
or repositioning projects.

The firm focuses on markets where banks have
retrenched due to internal capital reallocation
or regulatory pressure, especially in the UK,
Ireland, and Southern Europe.

D/ VESSEL AND TRANSPORTATION
FINANCE

Transportation assets, particularly vessels,
aircraft, and rolling stock, represent another
area where Chenavari aims to fill the gap left
by traditional lenders.

As regulatory and ESG-driven capital shifts have
prompted many banks to retreat, Chenavari
has continued to identify opportunistic,
collateral-backed lending opportunities with
resilient fundamentals.

Working closely with specialised operators,
Chenavari structures bespoke debt solutions
featuring robust collateral and residual-value
coverage. These assets typically exhibit low
correlation with broader credit cycles, offering
institutional
collateral and contracted cash flows; a strong
fit for mandates seeking tangible, long-term

investors exposure to real

value.

Corporate
Ratings of U.S. life insurers' corporate bonds
100% O I
80%
60%
40%

20%
I
0%

Traditional Private
Placements ($312 bn)

|
($218 bn)

Source: S&P Capital 1Q as of Dec, 31 2024

Private Credit Bonds

[
H BB and below
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A
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Other Corporate
Bonds ($1,730 bn)
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Origination Channels
& Relative Value
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Understanding Where Value Is Created
And Why It Persists

Understanding the constraints and dynamics of each
origination channel is key to identifying where and

why structural value arises, and, equally, why it
endures.

Loans with identical credit metrics can deliver vastly
different spread outcomes depending on who
originates them, how they are structured, and what
capital regime constrains the seller.

To uncover structural spread, investors should seek
to answer the following questions:

Who is constrained and how does that constraint
translate into excess return?
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Chenavari maps the credit universe into four
primary origination channels, each with distinct
characteristics, data quality, and capital
dynamics:

1 Bank-originated

2 Non-bank & fintech

3. Public markets (ABS, CLOs, Bonds)

4

Private credit — Alternative direct lenders

1 / Bank-originated Assets

Bank-originated assets remain Chenavari’s core area of expertise.
Through SRTs, participations, and other structured collaborations, the Firm accesses portfolios with:

e Extensive historical performance data,
¢ Conservative underwriting standards, and
¢ Strong alignment with the bank’s regulatory and reputational incentives

Here, the structural spread is driven not by credit deterioration but by regulatory capital relief value, a
premium that persists as long as bank capital rules remain binding. For investors, this translates into access to
granular, performing exposures with low correlation to market beta and high transparency.

Banks retain a natural advantage in lending, particularly within their local SME markets. Borrowers in these
segments often maintain long-term relationships with their primary banks, which handle deposits, working
capital, and growth financing. Many are family-run businesses with decades-long banking ties, relationships
that promote information asymmetry, borrower loyalty, and credit resilience.

More than 70 percent of the net increase of financial stock happens
off-balance-sheet.

Source of global financial funds,’ except China, $ trilion  Net increase,” global except China, $ trillion

326 13
CAGR, %
213 Off banking 73?/
balance sheel (8]
7
Off banking
balance sheet?
On banking 4 On banking
halance sheet® balance shest
2015 2022

Source: McKinsey Global
©2026 Chenavari all rights reserved 19



2/ Non-bank & Fintech Originators

Alternative lenders and fintech platforms have
introduced efficiency, speed and innovation to
consumer and SME lending. Leveraging real-
time data, Al-driven underwriting, and open
banking integration, they can assess risk
dynamically and scale origination rapidly.

For investors, this channel offers:

* Access to emerging asset classes,

* Early-stage structuring and
opportunities, and

* Scalability through data-driven automation.

partnership

However, these lenders often face volatile
funding access and evolving regulatory oversight.

Chenavari engages selectively, partnering where
it can provide growth capital and structuring
expertise, guiding platforms toward securitisation
or institutional funding. We have found that
Fintech-style origination has proven more
effective in consumer finance than in SME credit.
Banks’ natural advantages are weaker in this
space, while data availability and analytical
precision are higher, enabling agile non-bank
lenders to underwrite efficiently.

Early-stage fintechs, however, often face capital
constraints. Their operating and acquisition costs
are high relative to asset vyields, making
Chenavari a natural partner in providing balance
sheet flexibility and bridging growth phases.

Even for more established fintechs reliant on the
ABS market, financing efficiency can be cyclical.
When rates rise or securitisation markets tighten,
funding costs increase relative to banks, eroding
lending competitiveness, again creating windows
of structural opportunity.

©2026 Chenavari all rights reserved
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3/ Public Markets: ABS, CLOs and Bonds

Public securitisation and syndicated markets
provide liquidity, transparency, and mark-to-
market pricing, features that can both help and
hinder.

In stable conditions, spreads compress and
relative value deteriorates, as these markets
provide the cheapest borrowing for issuers.
Borrowers here are typically experienced and
recurrent, relying on banks to arrange
syndications and on rating agencies for external
validation.

While credit ratings bring transparency, they also
introduce lag: agencies update slowly relative to
banks or fintech lenders, increasing the risk of
value traps during credit deterioration.

During market dislocations, however, these same
instruments reprice sharply, creating attractive
entry points for investors with patient capital and
the ability to hold through volatility.

Chenavari participates through its UCITS
strategies and open ended multi asset credit
products, which focus on structured products
backed by diversified issuers. Opportunistic
allocations may extend to
investments, though such positions are distinct
from those pursued within the Co-Investment
Platform, where value derives from direct
origination and active structuring.

underlying

In portfolio construction, these public exposures
serve as relative-value complements to private
and bilateral assets.
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4 / Private credit — Alternative Direct lenders:

The surge in private credit has centred on corporate direct
lending, often to private equity—owned borrowers. In many cases,

Private credit has become a

defining theme in
alternative asset PE sponsors or CLO managers have expanded into direct

management, particularly origination, leveraging their analytical reach to lend directly.

ost-COVID. Yet
P i While this influx of capital has supported growth, it has also
Chenavari’s approach

remains targeted and compressed spreads and weakened covenants. Chenavari

disciplined. therefore avoids competing in commoditised direct-lending pools,
focusing instead on structured or asset-backed opportunities
where complexity, collateral, or liquidity justify enhanced returns.

The Firm’s activity concentrates on real asset—backed lending,
including real estate, transport, and trade finance, areas less
saturated by traditional private credit funds.

Risk—Return Profile of Credit Asset Classes (2015-2025)

In an increasingly crowded private credit market, Chenavari continues to operate in specialised asset-
backed segments. The focus remains on areas where excess spread is structural and long-lasting,
providing a more durable yield profile than the cyclical returns found in traditional direct lending.

Annualized return and standard deviation of indicated indexes, September 30, 2015-June 30,
2025

10

9 Private Credit

)
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Source: Morningstar Direct and Cliffwater
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The Relative-Value Lens:

Chenavari evaluates risk and reward across all origination channels using:
* Expected-loss and stress-scenario modelling,

* Capital efficiency and return-on-equity metrics, and

e Cross-channel relative-value mapping.

Typical hierarchy of structural excess spread pre-structural leverage and risk-adjusted:

Fintech Consumer - Bank-Originated SME/Mid Cap = Private Credit - Public Markets Large Corp

While this hierarchy reflects pre-leverage spreads, the final allocation is determined by risk-adjusted
returns on levered capital. This order remains dynamic, shifting in response to liquidity conditions,
regulatory updates, and monetary cycles. Chenavari’s flexible mandate facilitates rapid repositioning as
relative value opportunities evolve.

The guiding principle remains constant: Focus where spread is structural, not cyclical.

Ed Smalley - Chief Co-Investments Officer & Head of Investment Solutions

“Excess spread is not a market anomaly; it’s a reflection of constraint.
We invest where we see that constraint loosening or where we can find
the structural solution to take advantage of it.”

Mapping the Pros & Cons of asset risk by origination channel

Origination Channel Key Pros Key Cons Chenavari View
. Deep data, conservative Barriers to entry, limited .
Bank-Originated . Core Expertise
structure, low correlation control
. Selective
Non-bank & Fintech Innovation, growth scalability Funding uncertainty

Partnerships

Public Markets (ABS, CLOs,

Bonds) Liquidity, transparency Cyclicality, mark-to-market ~ Opportunistic

Private Credit — Alternative

direct lenders Flexibility, structural spreads Competitive, illiquid Complementary

Comparative assessment of origination channels highlighting data depth, structural protection, capital
constraints, and persistence of excess spread. Chenavari’s allocations reflect where constraints are
structural rather than cyclical.
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Positioning for Structural Value
Across Cycles:

Chenavari Investment Managers believes that the
credit landscape will continue to reward investors
who can combine structural insight, flexible
capital, and data-driven discipline.

The next cycle in European and UK credit markets
will not be defined by simple spread compression
or expansion, but by the interaction of monetary
policy, regulation, and capital allocation behaviour
across banks, insurers, and private lenders.

Chenavari’s outlook is shaped by three central
convictions:

1. Bank-originated risk remains under-owned.

Post-Basel IV, banks will continue to optimise
balance sheets through SRT transactions and risk-
sharing structures.

These trades offer stable, high-quality exposure at
spreads reflecting regulatory, not credit, risk
premia.

2. The private-credit wave is fragmenting.

After years of rapid growth, direct lending has
become more competitive and commaoditised.
Chenavari’s selective participation, particularly in
bank-aligned or data-rich platforms, allows the
Firm to preserve discipline where the broader
market has become stretched. Origination
provides diversification to existing private credit
portfolios

3. Data and structure are the new alpha.

As technology transforms origination and
reporting, the advantage will derive from the
ability to interpret, model, and price complexity.

Chenavari’s cross-platform data infrastructure and

analytical models are designed precisely for this
environment.
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Current Area of Focus

Chenavari’s current areas of focus include:

* Bank-originated SRT transactions referencing diversified European SME portfolios, where
pricing continues to reflect regulatory capital value rather than default risk.

* Credit origination programs in granular loan portfolios, as well as selective consumer ABS
mezzanine exposures, notably in auto and unsecured personal loan pools with conservative
underwriting and improving collateral performance.

* Real-asset lending and insurance collaboration, aligning borrower flexibility with liability-

driven investor demand for long-duration, income-stable assets.

Each of these areas exhibits structural, not cyclical, excess spread, consistent with
Chenavari’s philosophy of investing in complexity and permanence rather than momentum.

The Co-Investment Opportunity

The Chenavari Co-Investment Platform enables investors to participate directly in
these high-conviction themes alongside the Firm’s core funds.

It combines:

* Alignment of interests, with Chenavari investing significant capital alongside
partners;
Transparency, through asset-level data, scenario analysis, and ongoing monitoring;
and
Access, to transactions traditionally reserved for institutional or regulatory
counterparties.

The platform is not aimed at replicating fund exposure — it is about targeted access
to structural alpha across the credit universe.

©2026 Chenavari all rights reserved 24



As financial systems continue to evolve, the interplay between regulation,
capital, and data will continue to reshape credit markets.

Banks will remain constrained, technology will continue to redefine risk
discovery, and investor demand for yield with defensible downside will
persist.

In that environment, Chenavari Investment Managers advantage lies in:
* Understanding where capital efficiency creates mispricing,

e Partnering with originators who have informational dominance, and

* Structuring investments that are cycle-resilient, data-rich, and scalable.

Chenavari believes these themes, bank-originated credit, consumer and SME
securitisation, and real-asset financing with insurance capital, represent not
only opportunities for the next cycle, but the enduring foundations of the
post-crisis credit market.

¥
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Disclaimer

Hypothetical performance results have many inherent limitations, some of which are described below. No
representation is made that any investment will or is likely to achieve returns similar to those shown. In fact,
there are frequently sharp differences between hypothetical performance results and the actual results
subsequently achieved by any particular trading approach.

One of the limitations of hypothetical performance results is that they are generally prepared with the benefit of
hindsight. In addition, hypothetical trading does not involve financial risk, and no hypothetical trading record can
completely account for the impact of financial risk in actual trading. For example, the ability to withstand losses
or to adhere to a particular trading program in spite of trading losses are material points which can also adversely
affect actual trading results. There are numerous other factors related to the markets in general or to the
implementation of any specific trading program which cannot be fully accounted for in the preparation of
hypothetical performance results and all of which can adversely affect actual trading results.

IRRs presented on a "gross" basis do not reflect any management fees, carried interest, taxes or allocable
expenses borne by investors, which in the aggregate may be substantial. All figures for fees are exclusive of any
value added tax that may be applicable and anticipated investment returns are given before taking account of any
taxes. Unless otherwise indicated, any references to "net IRR" are to the internal rate of return or multiple of
invested capital calculated or net distribution per invested capital at the relevant fund level, after payment of
applicable management fees and performance fees and other applicable expenses. An investor's net IRR may vary
based on the timing of cash contributions and distributions.

Total forecast cash flows are purely provisional and may depend upon, but are not restricted to, prepayment
rates, exercise of transaction calls, foreign exchange fluctuations, etc. They are based on long-term performance
projections of the investment strategy and market conditions at the time of modelling and therefore, subject to
change. There is no guarantee that these cash flows may be achieved. Investors should not place any reliance on
figure in deciding whether to invest.

Estimations reflect conservative modelling assumptions, but do not reflect the best and worst case scenarios.
They are based upon the market conditions at the time of modelling and are therefore, subject to change. Stress
Tests present a set of hypothetical scenarios that assume changes for one or more market variable in order to
assess the effect on the portfolio. The results shown represent estimated gross performance of the Fund under
the market conditions stated. Chenavari has made assumptions that it deems reasonable and uses the best
information available to calculate the stress test estimates. If a different set of assumptions were used in this
calculation, there could be a material difference in the calculated estimates.

THIS MATERIAL IS SOLELY FOR THE ATTENTION OF PROFESSIONAL AND ELIGIBLE COUNTERPARTIES, AS DEFINED
IN DIRECTIVE 2014/65/EU (MIFID 11)” OF THE EUROPEAN PARLIAMENT. IT IS NOT DIRECTED AT RETAIL CLIENTS.

This information is not for distribution and does not constitute an offer to sell or the solicitation of any offer to
buy any securities or services in the United States or in any of its territories or possessions subject to its
jurisdiction to or for the benefit of any U.S. Person (as defined in the prospectus of the Fund). The Fund has not
been registered in the United States under the Investment Company Act of 1940, and units/shares of the Fund
are not registered in the United States under the Securities Act of 1933.

This document is of a commercial nature. The Fund described in this document may not be available to all
investors and may not be registered for public distribution with the relevant authorities in all countries. It is each
investor’s responsibility to ascertain that they are authorised to subscribe or invest into this product. Prior to
investing in the product, investors should seek independent financial, tax, accounting and legal advice.This is
promotional and non-contractual information which should not be regarded as investment advice or an
investment recommendation, a solicitation of an investment, or an offer or a purchase, from Chenavari
Investment Managers nor any of its affiliates.

Chenavari Investment Managers is the trading name of Chenavari Credit Partners LLP (“CCP”), Chenavari
Investment Managers (Luxembourg) S.a.r.l (“CIM Lux” and which acts as the Alternative Investment Fund
Manager “AlIFM”), Chenavari Asset Management SAS (“CAM”) and Chenavari Investment Management (Middle
East) Limited (“CIMME”) (collectively “Chenavari”).

Prior to any subscription, a potential investor must read the relevant offering documents of the Fund. Investment
in a Fund carries a substantial degree of risk. Attention is drawn to the fact that any net asset value stated in this
material (as the case may be) cannot be used as a basis for subscriptions and/or redemptions. Changes in
currency exchange rates may have an adverse effect on the net asset value (“NAV”) or income of the product.
Investment returns and the principal value of an investment in funds or any other investment product may go up
or down and may result in the loss of the amount originally invested. Past Performance is not indicative of future
returns. All investors should seek professional advice prior to any investment decision, to determine the risks
associated with the investment and its suitability. It is the investor’s responsibility to make sure any investment is
in compliance with the applicable laws they are depending upon, and to check if this investment aligns with their
investment objectives and financial situation (including tax). Any descriptions involving investment process, risk
management, portfolio characteristics or statistical analysis are provided for illustrative purposes only, may not
apply in all situations, and may be changed without notice.

This document has not been reviewed, stamped or approved by any financial or regulatory authority. This
document is not intended for and no reliance should be placed upon this document by persons falling outside of
these categories in the below mentioned jurisdictions. In jurisdictions other than those specified below, this
document is for the sole use of the professional clients and intermediaries to whom it is addressed. It is not to be
distributed to the public or to other third parties and the use of the information provided by anyone other than
the addressee is not authorised.
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The information contained herein does not constitute: (i) a binding legal agreement; (ii) legal, regulatory, tax,
accounting or other advice; (iii) an offer, recommendation or solicitation to buy or sell shares or instruments in
any fund or any security, commodity, financial instrument or derivative linked to, or otherwise included in, a
portfolio managed or advised by Chenavari; or (iv) an offer to enter into any other transaction whatsoever. This
document does not constitute due diligence reporting and Chenavari bears no responsibility for any investment
research and/or investment decisions, nor will Chenavari be liable for any decision made or actions taken by
anyone based on the contents of this document. Neither Chenavari nor any of its directors, officers, employees or
representatives accept any liability whatsoever for any loss or damage of any kind and howsoever arising.

In the United Kingdom (the “UK”), this is a marketing communication for professional clients only issued by
Chenavari and shall not be distributed to the public. The Fund is not a recognised Fund for the purposes of the
FCA’s Overseas Marketing Funds Regime (“OFR”). This marketing communication must not be relied on or acted
upon by any other persons for any purposes whatsoever. Potential investors in the UK should be aware that none
of the protections afforded by the UK regulatory system will apply to an investment in a Fund and that
compensation will not be available under the UK Financial Services Compensation Scheme.

In the US and US-Offshore (permitted jurisdictions), the Fund nor interests therein have not been, nor will they
be, registered or qualified under the U.S. Securities Act of 1933, as amended (the “U.S. Securities Act”) or any
applicable securities laws of any state or other political subdivisions of the United States, and may not be offered,
sold, transferred or delivered, directly or indirectly, in the United States or to, or for the account or benefit of, any
U.S. Person, except pursuant to an exemption from, or in a transaction not subject to the requirements of, the
U.S. Securities Act and any applicable U.S. state securities laws. The Fund has not registered and does not intend
to register under the U.S. Investment Company Act of 1940, as amended (the “Investment Company Act”) in
reliance on the exemption from such registration pursuant to Section 3(c)(7) thereunder and certain
interpretations of Section 7(d) of the Investment Company Act by the staff of the U.S. Securities and Exchange
Commission. Accordingly, the Interests are being offered and sold only: (i) outside the United States to persons
other than U.S. Persons in offshore transactions that meet the requirements of Regulation S under the U.S.
Securities Act; or (ii) to U.S. Persons who are (a) “accredited investors” as defined in Rule 501 of Regulation D
promulgated under the U.S. Securities Act and (b) “qualified purchasers” within the meaning of Section 2(a)(51)
of the Investment Company Act. Accordingly, this material is for distribution and/or to be used solely in
jurisdictions where it is permitted and to persons who may receive it without breaching applicable legal or
regulatory requirements or requiring the registration of Chenavari or its affiliates in these countries. No U.S.
federal or state securities commission has reviewed or approved this material and more generally any materials
with respect to or in connection with the Fund. Any representation to the contrary is a criminal offence.

For Canadian Investors, investments in the securities of the type referenced in this document may only be made
pursuant to applicable Canadian private placement offering documents, of which this material is not a part.
Canadian private placement offering documents will be provided to you upon request for the purpose of any
investment you may wish to make in any securities referenced herein.

In the United Arab Emirates, the offering of any Fund or its securities has not been approved or licensed by the
UAE Securities and Commodities Authority (“SCA”) or any other relevant licensing authorities in the United Arab
Emirates (“UAE”), and accordingly does not constitute a public offer of securities in the UAE in accordance with
Federal Law No. 32 of 2021 Concerning Commercial Companies (as amended), SCA Board of Directors Resolution
No. 13 B.C of 2021 on the Regulations Manual of the Financial Activities and Status Regularisation Mechanisms (as
amended) (the “SCA Rulebook”), SCA Board of Directors Decision No. 4 RM of 2023 concerning the status
regularisation mechanism of foreign funds promotion in the UAE or otherwise. Accordingly, neither the Fund nor
its securities may be offered to the public in the UAE. This document and the offering of any securities in the
Fund is strictly private and confidential and is being issued to a limited number of professional investors: 1) who
fall within the exemptions set out in the SCA Rulebook, and have confirmed the same; 2) upon their request and
confirmation that they understand, acknowledge and agree that neither this document nor any securities in the
Fund have not been approved, disapproved or passed on in any way by or licensed by or registered with the SCA
or any other relevant licensing authorities or governmental agencies in the UAE; and 3) must not be provided to
any person other than the original recipient and may not be reproduced or used for any other purpose. Nothing
contained in this document is intended to constitute UAE investment, legal, tax, accounting or other professional
advice. This document is for the information of prospective investors only and nothing herein is intended to
endorse or recommend a particular course of action. Prospective investors should consult with an appropriate
professional for specific advice rendered on the basis of their situation.

In the Dubai International Financial Centre, this document relates to a Fund which is not subject to any form of
regulation or approval by the Dubai Financial Services Authority (“DFSA”). This document is intended for
distribution only to persons of a type specified in the DFSA’s Rules (i.e. “Professional Clients”) and, therefore,
must not be delivered to, or relied on by, any other type of person. This document is for the exclusive use of the
persons to whom it is addressed and in connection with the subject matter contained therein. The DFSA has no
responsibility for reviewing or verifying any offering circular or other documents in connection with this Fund.
Accordingly, the DFSA has not approved this document or any other associated documents nor taken any steps to
verify the information set out herein and has no responsibility for it. The securities to which this document
relates may be illiquid and/or subject to restrictions on their resale. Prospective purchasers should conduct their
own due diligence. If you do not understand the contents of this document, you should consult an authorised
financial adviser. In relation to its use in the Dubai International Financial Centre, this document is strictly private
and confidential and is being distributed to a limited number of investors and must not be provided to any person
other than the original recipient and may not be reproduced or used for any other purpose. The interests in the
securities may not be offered or sold directly or indirectly to the public in the Dubai International Financial
Centre.

In the ADGM, the Financial Services Regulatory Authority (“FSRA”) of the Abu Dhabi Global Market accepts no
responsibility for reviewing or verifying the offering circular or other documents in connection with this Fund or
its securities. Accordingly, the FSRA has not approved this offering circular or any other associated documents nor
taken any steps to verify the information set out in this offering circular and has no responsibility for it. The
securities to which this document relates may be illiquid and/or subject to restrictions on their resale. Prospective
purchasers of the securities offered should conduct their own due diligence. If you do not understand the
contents of this document, you should consult an authorised financial adviser.
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In the State of Qatar, the information contained herein is provided on an exclusive basis to the specifically
intended recipients thereof upon their request and initiative, and for personal use only, and shall in no way be
construed as a general offer for the subscription of interests to the public or an attempt to do business as a bank,
investment company, financial institution, licensed promoter or otherwise in the State of Qatar. This document
may not be reproduced or used for any other purpose. The Fund or Securities referred to herein is not registered
in the State of Qatar, and this document has not been reviewed or approved by, or registered with, the Qatar
Central Bank, the Qatar Financial Markets Authority, the Qatar Financial Centre Regulatory Authority or any other
relevant licensing authorities in the State of Qatar and does not constitute or is intended to constitute inward
marketing, promotion or a public offer of securities in the State of Qatar under Qatari law. Any distribution of this
document by the recipient to third parties in Qatar or the Qatar Financial Centre beyond the terms hereof is
strictly prohibited and shall be at the liability of such recipient.

In Oman, this document may not be advertised, marketed, distributed or otherwise made available to any person
in the Sultanate of Oman (“Oman”) without the prior consent of the Financial Services Authority and then only in
accordance with any terms and conditions of such consent. In connection with the offering of any Securities
referred to herein, no prospectus has been filed with the Financial Services Authority. The offering and sale of any
interests will not take place inside Oman. This document and the information contained herein is strictly private
and confidential and neither constitutes a public offer of securities in Oman as contemplated by the Commercial
Companies Law of Oman (Royal Decree 18/2019) or the Securities Law of Oman (Royal Decree 46/2022), nor does
it constitute an offer to sell, or the solicitation of any offer to buy Non-Omani securities in Oman as contemplated
by Article 139 of the Executive Regulations to the Capital Market Law (issued vide CMA Decision 1/2009 and as
amended). Additionally, this document is not intended to lead to the conclusion of any contract of whatsoever
nature within the territory of Oman.

In Kuwait, the Securities referred to herein have not been and will not be offered, sold, promoted or advertised
in Kuwait unless all necessary approvals from the Kuwait Capital Markets Authority (the “CMA”) pursuant to Law
NO. 7 of 2010, and its executive bylaws (each as amended) (the “CMA Rules”) together with the various
resolutions, regulations, instructions and announcements pursuant thereto, or in connection therewith
(regardless of nomenclature) or any other applicable law or regulation in Kuwait, have been given in respect of
the marketing and sale of the Securities described in this document. This document is not intended for general
circulation to the public in Kuwait nor will a private or public offering of the Fund be made in Kuwait, and no
agreement relating to the sale of the Securities will be concluded in Kuwait. No marketing or solicitation or
inducement activities are being used to offer or market the Securities in Kuwait. In the event where an
investment interest is intended to be purchased onshore in Kuwait, the same may only be so purchased through
a licensed person duly authorised to undertake such activity pursuant to the CMA Rules. Investors from Kuwait
acknowledge that the CMA and all other regulatory bodies in Kuwait assume no responsibility whatsoever for the
contents of this document and do not approve the contents thereof or verify the validity and accuracy of its
contents. The CMA, and all other regulatory bodies in Kuwait, assume no responsibility whatsoever for any
damages that may result from relying (in whole or in part) on the contents of this document. Prior to investing
any monies, it is recommended that a recipient should seek professional advice from its advisors in respect to its
contents to determine its suitability in relation to the recipient.

In Saudi Arabia, THIS DOCUMENT MAY NOT BE DISTRIBUTED IN THE KINGDOM OF SAUDI ARABIA EXCEPT TO
SUCH PERSONS AS ARE PERMITTED UNDER THE INVESTMENT FUNDS REGULATIONS ISSUED BY THE CAPITAL
MARKET AUTHORITY. No action has been or will be taken in the Kingdom of Saudi Arabia that would permit a
public offer of the fund or security and any investor in the Kingdom of Saudi Arabia who acquires any security
pursuant to an offer should note that such offer is a private placement of a foreign fund under Article 98 of the
Investment Funds Regulation, made through a capital market institution licensed to carry out dealing activity or
the activity of managing investments and operating funds by the Capital Market Authority and following a
notification to the Capital Market Authority under Article 99 of the Investment Funds Regulation. The Fund may
only be offered and sold in the Kingdom of Saudi Arabia in accordance with Part 6 of the Investment Funds
Regulations issued by the Board of Capital Market Authority resolution number 1-219-2006 dated 3/12/1427Hh
corresponding to 24/12/2006G, as amended by resolution of the board of the capital market number 2/22/2021
dated 12/7/1441H corresponding to 24/2/2021G (the “Regulations”). Article 98(a) of the Regulations states that
an offer of securities issued by a foreign fund is a private placement where the offeree are investors under the
categories of institutional and qualified clients. THE INTEREST MAY NOT BE ADVERTISED, OFFERED OR SOLD TO
ANY PERSON IN THE KINGDOM OF SAUDI ARABIA OTHER THAN TO INVESTORS AS ARE PERMITTED UNDER AND IN
ACCORDANCE WITH THE PRIVATE PLACEMENT REQUIREMENTS OF THE REGULATIONS. EACH MANAGER
REPRESENTS, WARRANTS AND AGREES THAT ANY OFFER OF INTEREST MADE BY IT TO A SAUDI INVESTOR WILL BE
MADE IN COMPLIANCE WITH THE REGULATIONS. ANY INVESTOR IN THE KINGDOM OF SAUDI ARABIA OR WHO IS
A SAUDI PERSON (A “SAUDI INVESTOR”) WHO ACQUIRES ANY SECURITIES PURSUANT TO AN OFFERING SHOULD
NOTE THAT THE OFFER OF INTEREST IS A PRIVATE PLACEMENT UNDER PART 6 OF THE REGULATIONS, MADE
THROUGH A PERSON AUTHORISED BY THE CAPITAL MARKET AUTHORITY TO CARRY OUT DEALING ACTIVITY OR
THE ACTIVITY OF MANAGING INVESTMENTS AND OPERATING FUNDS FOLLOWING THE REQUIREMENTS UNDER
THE REGULATIONS. Investors are informed that Article 105 of the Regulations places restrictions on secondary
market activity with respect to such investment fund interests. Any Saudi Investor who has acquired interests
pursuant to a private placement under the Regulations may not offer or sell those securities to any person unless
the offer or sale is made in accordance with the secondary market requirements of Article 105 of the Regulations.
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In Bahrain, neither this document nor the interests in the Fund referred to herein have been approved, licensed, registered or
filed and/or with the Central Bank of Bahrain (“CBB”), the Bahrain Bourse, the Ministry of Industry and Commerce (“MOIC”) or
any other relevant licensing authorities in the Kingdom of Bahrain. The CBB, the Bahrain Bourse and the MOIC of the Kingdom
of Bahrain take no responsibility for the accuracy of the statements and information contained in this document or the
performance of the Fund, nor shall they have any liability to any person, investor or otherwise for any loss or damage resulting
from reliance on any statements or information contained herein. This document has been prepared for private information
purposes for intended investors only who fall within the definition of Accredited Investors as defined by the CBB (and set out
below) and the securities offered by way of private placement may only be offered in minimum subscriptions of one hundred
thousand United States Dollars (USD100,000) (or equivalent in other currencies). Chenavari has not made and will not make any
invitation to the public in the Kingdom of Bahrain to subscribe to the interests in the Fund and this document will not be issued
to, provided to, or made available to the public generally in the Kingdom of Bahrain. The CBB has not reviewed, nor has it
approved this document or the marketing thereof, nor is the CBB responsible for the performance of the Fund. For this
purpose, an "Accredited Investor" means: 1) Individuals who have a minimum net worth (or joint net worth with their spouse)
of one million United States Dollars (USD 1,000,000), excluding that person's principal place of residence; 2) companies,
partnerships, trusts or other commercial undertakings which have financial assets available for investment of not less than one
million United States Dollars (USD 1,000,000); or 3) Governments, supranational organisations, central banks or other national
monetary authorities, and state organisations whose main activity is to invest in financial instruments (such as state pension
funds). Individuals and commercial undertakings may elect in writing to be treated as Accredited Investors subject to meeting at
least two (2) of the following conditions: 1) The investor has carried out trading/investing transactions, in significant size (i.e.
value of transactions aggregating two hundred thousand United States Dollars (USD 200,000)) over the last twelve (12) month
period; and 2) the size of the investor's financial assets portfolio including cash deposits and financial instruments is five
hundred thousand United States Dollars (USD 500,000) or more; and/or 3) the investor works or has worked in the financial
sector for at least one (1) year in a professional position, which requires knowledge of the transactions or services envisaged
(i.e. the position was professional in nature and held in a field that allowed the client to acquire knowledge of transactions or
services that have comparable features and a comparable level of complexity to the transactions or services envisaged).
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